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In his book “Dare To Succeed”, Mark Burnett, Executive Producer of the hit TV show Survivor, lays out in graphic detail the challenges that he faced in getting his revolutionary show on the air.  Mark came to this country from Great Britain, following a stint with the British Paratroopers.  He had $600 in his pocket, no advanced formal education, no family wealth to fall back on, no business connections and no marketable skills.  He immediately took a job as a nanny, caring for the two children of an entertainment industry executive.  About two decades later, he was the executive producer of one of the most revolutionary network television programs in history.  Here is yet another example of someone who starts with nothing but a strong belief in himself and is able, through hard work and perseverance, to attain a dramatic level of success.  

 

Mark found his first notable success by producing a “reality” show called “Eco-Challenge” for Discovery Channel, but he knew that his idea for Survivor was what would really put him on the map.  He worked tirelessly to assemble his ideas into a viable format and then began to practice pitching the program to friends and associates in an effort to work out the kinks. When he finally felt that the product was ready to sell, he began the arduous task of pitching Survivor to every television network and cable channel he could find.  Every one of them gave him the same answer:  “NO”.  Even CBS turned him down the first time.  But Mark learned to ignore the no’s.  If fact, he said that he trained himself not to even hear the word “no”.   Mark later had a cable channel offer to buy Survivor, but then Mark took the opportunity to use the “no” word because he really felt confident that his new show should land on a major network. 
 

How often have you been stopped in the pursuit of your dream by having someone tell you “no”.  How many times have you given up on selling a product because the first few potential customers turned you down.  How often have you become discouraged in business endeavors because your friends, family or associates don’t understand exactly what you are doing and therefore want to “save” you from throwing your life away.  No is one of the smallest words in the English language, but is sure does seem to wield a lot of power.  People’s lives and historic events have been changed because someone said: NO.  I don’t know about you, but I have a hard time letting a two-letter word from the mouth of someone else stop me from realizing my dreams.  
 

That having been said, I believe there is great value in the word NO.  It causes us to think matters through and helps us work out the kinks, moving our product or service towards excellence.  It makes us stronger by adding resistance into the mix.  It causes us to become more determined to succeed, unless we are quitters.  By continuing to chip away at our dream, in spite of the “no” word, we become better and better at what we do.  NO can make us better or it can break us.  The choice is clearly ours to make. 
 

Mark Burnett would not take no for an answer. He had worked to perfect Survivor and believed in his heart it would be a hit if he could just get the chance.  He kept pushing forward, no after no after no.  Finally CBS agreed to take a second look.  Mark believed so strongly in his show that he even agreed to provide a certain amount of the sponsorship by selling his idea to potential advertisers.  CBS agreed to give it a try and the rest is history.  
 

What if Mark had given up one “no” too soon?  Most people that have failed simply gave up too soon.  They did not persevere through the no’s until they reached success.  They only tolerated the no’s until they got tired of hearing them.  That’s not good enough.  We must allow the no’s in our life to build tenacity.  We must keep pushing and pushing and pushing until we break through to success.   Don’t stop!  Keep going!  As long as you are alive, you have time to push forward toward your dreams. 
 

Legendary football coach Vince Lombardi was being interviewed, a few years ago, and the reporter asked him to comment on his record.   Lombardi made the comment “I’ve never lost a football game yet”.  The reporter, a little startled by his comment, reminded the coach of a number of football games he had lost.  Vince quickly retorted: “I didn’t lose those games!  I just ran out of time.”  How would your life be different if you adopted that attitude?  Unfortunately for Vince Lombardi, a football game is a timed event and when it’s over, its over.  Fortunately for us, our lives are on a much longer timetable and we have virtually endless opportunities to keep the ball in play until the very end.   
 

Don’t take “NO” for an answer.  Mark Burnett did not, and therefore millions of people share his dream at the water cooler every week.   I’ll bet there is not a person in America that has not at least heard of Survivor and untold millions follow the show.  Mark Burnett has proven what an immigrant moving to this country, with virtually nothing going for him, can accomplish.   Just think what the possibilities are for someone like you.

 

------------------------- 
Quote:    “I do not think there is any other quality so essential to success of any kind as the quality of perseverance.  It overcomes almost everything, even nature”


                                                                                   - John D. Rockefeller
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